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 Summer is slipping away. Hopefully everyone has had the oppor-

tunity to play as much golf as they wanted to; if not, Indian Hills remains 

open for play as long as the weather allows. Currently, conditions are ex-

cellent. The course is beautiful and the grass could not be healthier. The 

mosquitoes are all gone and leaves haven’t started to fall yet. Our staff 

does a wonderful job of keeping the leaves 

off of the greens and the fairways, so don’t 

be concerned about that. We certainly 

don’t want you to lose your ball in the fair-

way, which is probably the most aggravat-

ing thing that can happen in golf. 

 Colder weather is on the way even-

tually, but as long as there is no frost, 

snow, ice or excessive standing water, we 

will allow golfers to play. Be especially 

aware of the frost on cold mornings. Walk-

ing on frosted grass will usually kill the 

grass, resulting in black footprints. Be-

cause the grass is mostly dormant at this time of year, it cannot easily 

heal itself, so those black marks can remain for a long time. Often we do 

have people playing golf into December if it is dry enough; of course it be-

comes necessary to dress for the colder temperatures. If you would still 

like to play in colder weather, just give us a call and we will fill you in on 

the daily conditions. 

 Our fall rates remain in effect throughout the fall and winter: $11. 

75 walking or $18.75 riding, senior golfers just $9.00 walking or $16.00 

riding. If you play a second round it is $2.00 walking or $6.00 riding. 

Golf discount cards are still available (remember, they never expire!), as 

well as pro-rated memberships if you plan to play regularly in the fall.  

 If you are an MSU Spartan supporter, we have lots of MSU gear. 

Even if you are not a Spartan fan, there are bags, headcovers, towels and 

lots of other items available from NCAA, NFL, MLB and NHL teams to 

help you display your allegiance. We can even get Michigan gear, but be 

careful not to fumble it away at a critical time. 
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If something appears 

too good to be true, 

often it is too good to 

be true. 

Page 2 HELPFUL TIPS 

 So you’ve decided to buy a new golf club or maybe even a set of 

clubs. There are so many golf clubs available these days, it’s hard to 

know where to begin looking. Type “golf clubs” into a search engine on 

the internet and you will get more than 100 million results. More 

searching will provide many different options and an extremely wide 

range of price points.  

 Inevitably, if you do enough searching, you will become familiar 

with the typical price range for a certain item, but then you will proba-

bly also come across some listings with a much lower price. This might 

seem like a good thing at first, but actually this should be a red flag! If 

one source lists your item for much less than every other source, it is 

probably not the identical item. Possibly the item is not in good condi-

tion (described as new but actually used), or possibly it is a counterfeit. 

Counterfeiting of golf clubs is a multi-billion dollar industry. According 

to some sources, as many as 10% of all the golf clubs in use today are 

counterfeit. Usually they are virtually indistinguishable from the genu-

ine version, even the most experienced golfers often cannot tell the dif-

ference when evaluating the appearance of a counterfeit club. Perfor-

mance, however, is another matter. A golf club made with inferior ma-

terials will not have the same performance as a club made with the best 

materials available.  

 If something appears to be to good to be true, often it is too good 

to be true. If you have your heart set on new Taylor Made or Titleist 

irons, your best bet is to purchase them through an authorized distrib-

utor or from the manufacturer. This will ensure that the clubs can be 

authenticated, they will perform as advertised, and the distributor that 

you purchase them from will stand behind them. Often if you buy 

things online, they do not have any sort of warranty. If you are not hap-

py, or you feel the item was misrepresented, there may not be any way 

to return the item or to achieve satisfaction. If you buy clubs that are 

actually not built by a reputable manufacturer, they may not work very 

well at all, but are you even going to know what you’re missing out on? 

If your results are similar or a little bit worse than what you are used 

to, it may never occur to you that your clubs are counterfeit and not 

performing to the level that you deserve. Sometimes a player can tell 

that the clubs are not performing appropriately and get rid of them be-

fore they cause too much aggravation, but not everyone will realize 

their mistake. 

 Cheaper is not always better. The price of goods or services is 

certainly one part of the equation, but the quality is very important as 

well. People often come in with a golf club and say that they got a great 
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deal on it, but then go on to say that it doesn’t work very well and it 

needs some adjustment. That is not the sign of a great deal. If you 

saw a promotion for brain surgery and the cost was just $30.00, 

would you really consider that a great deal? What if you saw a brand 

new Mercedes Benz listed at $3000? Wouldn’t that seem suspi-

cious? If all misleading information was this obvious, maybe we 

wouldn’t fall for it, but rip-offs are not always obvious and we do fall 

for it.  Full confession: I once got taken in on an offer for a large 

number of graphite driver shafts that turned out not to be the genu-

ine article. Fortunately, I was able to test them and discover they 

weren’t what I had been led to believe, and I was able to return them 

for a refund. If you are in the market for a golf club or clubs, paying 

a little bit more to get a better product is very much worthwhile. You 

will use it for a long time (if it works well), and the cost is really 

spread out over all that time. If you buy something cheap and only 

use it for a little while (and are frustrated with the results), the effec-

tive cost is higher and the benefits are less.  

 There are reasons why quality products cost what they do. In 

any field, including golf equipment, some products are better than 

others. The best products stand out  because the people who create 

them have done something unique, created something that their 

competition couldn’t come up with, despite their best efforts. In any 

industry, many, many people are spending a lot of time and money 

in an effort to come up with an idea that is really better than every-

body else’s. When a product is really good, it should cost more than 

a poor product. Often the materials are more expensive, the process 

is more complicated and demands rigorous attention to detail, and 

it usually takes a lot of time and money to develop. Attention to de-

tail is definitely one of the things that separate the best products 

from the rest. There are also many overhead costs in any venture. In 

addition, the people who come up with the best ideas and then see 

the process all the way through have to make more money also. We 

shouldn’t feel resentment about this; the people who do the best job 

should make money.  When we buy cheap products from the black 

market (knowingly or unknowingly), we are supporting a system 

that does not value quality over a system where the best rise to the 

top.  

 We all make many purchases which require the calculation of 

cost versus value. Between two or more identical items cost should 

be a deciding factor, but we know that most comparisons do not in-

volve exactly identical items. Sometimes we overrate the cost factor, 

especially when we aren’t really certain about other variables, but 

cost is not the only important factor in the equation. For a golf club, 

or set of golf clubs, a good purchase can provide untold enjoyment 

for many years and that is surely worth more than a few dollars.  

  

 

In any industry, many, many 

people are spending a lot of 

time and money in an effort 

to come up with an idea that 

is really better than everyone 

else’s. When a product is re-

ally good it should cost more 

than a poor product. 
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 J.C.’s COURSE NOTES 

 Most of the work we do on the golf course in the spring and summer is about you, the golfer. Our 

maintenance decisions are based on playing conditions rather than health. Producing the best condi-

tions for golf usually requires keeping grass under a constant level of stress. For example, this May and 

June we mowed the greens 52 consecutive days. Grass blades when cut are basically wounded. These 

open wounds attract infections just like with humans. Also like the human body, the plant will deplen-

ish its resources to heal and replace what is lost. We restore the turf with inputs of water, fertilizer and 

pesticides, but of course the next day we are out there harming it again. 

 The fall is different. Now it’s all about the turf. We will still maintain the course for play, but de-

cisions are based on the healthiest possible turf for next spring. Aeration is an obvious example. Mak-

ing the greens and tees like Chinese checkerboards is frustrating for the golfer but it’s crucial for long 

term health. We are pleased with how fast the holes healed this year, a very good sign.  

 In the last newsletter I mentioned my experience  with a skunk on the course. In all my 35+ 

years here , I have only had contact with skunks two or three times. Well, things seem to have changed. 

We typically trap racoons this time of year when they dig up fairway areas looking for grubs. Over the 

years I’ve caught numerous racoons and the rare squirrel or opossum. This year I’ve caught three 

skunks. When you catch something by mistake, it’s usually just a matter of opening the cage and letting 

the critter escape. However, approaching an upset skunk is a bit different. Opening our cages requires 

two hands and a bit of time, so I was pretty much at a loss. Fortunately, we have an ace in the hole; Pro-

fessor Dan Hayes. Prof. Hayes, from the MSU Fisheries and Wildlife Department, has helped us with 

deer, geese and snapping turtles in the past. He was just as effective with the skunk, freeing it without 

drama. Unfortunately, we caught another two days later and Professor Hayes was not available. Know-

ing it’s cruel to leave it in the cage for an extended time, I had to take a shot. So after a peek at he inter-

net, and a chat with Dan, I was creeping towards the cage holding an old quilt and cooing sweet noth-

ings. Both Kenny and the skunk were looking at me like I was nuts. Eventually I was successful in get-

ting the quilt over the cage. Dan had explained that skunks will usually not spray in dark, enclosed are-

as out of fear of getting spray in their own eyes. After a calming period for me and the skunk, I got the 

top open To my surprise, it was several hours before he wandered off. A few days later this whole pro-

duction was repeated. I thank Professor Hayes for making me comfortable around skunks, but this 

probably won’t end well. 

 Congrats to the Tuesday Tee Birds golf league for celebrating their 50th anniversary. 

HALF OFF CUSTOM CLUB-FITTING:      

$37.50 

         Cost applied towards new clubs       

 Please call for appointment  

 

Expires December 31st, 2016 
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Indian Hills is a 9 hole golf course that is one of  Lansing area's hidden treasures. Won-

derfully maintained, the golf course features lush fairways and consistently rolling 

greens. Mature trees frame the fairways and strategically placed bunkers and water 

hazards challenge your game. Indian Hills caters to golfers of all levels. The course is 

short enough for beginners to feel comfortable... while still providing a challenge for 

the expert player. The golf course is highlighted by abundant wildlife and numerous eye 

catching gardens. 

 

At Indian Hills Custom Golf, we've been building custom golf clubs since 1979. Our 

professionally certified club makers Sam Anderson and J.C. Petersen can customize 

clubs for golfers of all abilities, from beginners to top players. Our full service pro shop 

offers a full range of club repairs, including re-gripping, extending or shortening clubs, 

re-shafting, loft and lie adjustments and much more. Most repairs can be done prompt-

ly and expertly within 48 hours. Custom club fitting by appointment Monday-Saturday. 

Check us out on the web: 

www.ihcustomgolf.com 

 

 

 

www.facebook.comIndianHillsGolfCourse 

@IndianHillsMI 

 

 

Indian Hills 

4887 Nakoma 

Okemos, MI 48864 

517-349-1010 

     

           

indianhillscustomgolf@yahoo.com 

 

“Get Your Thrills at Indian Hills” 
 

 


